
I Should I Go Into BusinessBqsipess, For Myself?
, -

ne of the biggest decisions anyany-any-

one

any-

one

¬-

One0ne0 one can make is to go into busi-busibusi-

ness

busi-

nessfurthemselves.Askany
busi-

ness

-

' nessnessfurthemselves.AskanynessfurthemselvesAskanynessfurthemselves.Askanyb-
usinessperson

for themselves . Ask anyany-
businesspersonbusinessperson and theytheywillwill tell youyou-

that

you-

thatthat getting into business for yourselfyourselfcancanccan-

mean

nn-
meanmean financialfinandalfinancialsacrificefinandalsacrificesacrifice and jugglingjuggling-

your
juggling-

youryour time . It can , and for most businessbusiness-business-

es

-¬-

es it does, take three to five years forfor-

your

for-

youryour business to start makingmakingmoneymoney.

Well , ifififsit'sits's that challengingcha1lenging to gogo-

mto

go-

intointomto business for yourself , what are thethe-

rewards

the-

rewardsrewards? Once you have an establishedestablished-

business

established-

businessbusiness ,you have control of your desdes-des-
hny

des-
tiny

¬-

tinyhny . You can chart your own future . ForFor-

most

For-

mostmost Alaskans , earningearningaa livinglivmg transtrans-transl-

ates
trans-

lates

-¬-

lates intomto "havinghaving"havmghavmg"havmga"havinga" a job .
" This usuallyusually-

means

usually-

meansmeans going to work at 8:00800: in the mornrnom-rnommom-momrnom-

mg

mom-

ing

¬-

ingmg, takingt.lkingtlkingt.lkingantakingan. an hour off for lunchlunchandandand-

then

and-

thenthen workingworkinguntiluntil 5:00500: in the afternoon .

Your Salary1aryS1aryISsalaryisis set, your job description isI-
Sunchangin

is-

unchangingunchangingunchangin&, and the moneyrnoney you areare-

going

are-

goinggoing to earn there is based on howhow-
many

how-
manymany hours you work.. Furthermore,

you may be limited to the economy andand-and-

I

"-

I

your employer'semployers' success . When youyou-

work

you-

workwork for someone else , your fatefate-

depends

fate-

dependsdepends on how well your boss and thethe-

owners

the-

ownersowners of the companycompanyreadread the future .,

But when it comes to a smallsma1l busibusi-busi-

ness

busi-

ness

¬-

ness ,you , the owner, can read the econoecono-econo-

my

econo-

my
-¬

my justjustasas well as anyone else ,. hiIn fact ,

you have a tremendous advantage inin-

smaller

in-

smallersmaller commthitiescommUnities because you knowknow-

what

know-

whatwhat is happening.. ThafsThat'sThats'' why NationalNational-

Bank

National-

BankBankBankofof Alaska has branch offices in soso-

many

so-

manymanymanycommunitiescommunities . The bank wants toto-

be

to-

bebe certain that it knows what is happenhappen-happen-

mg

happen-

ing

¬-

ingmg economicallyeconomica1Iy throughout rural AlaskaAlaska-

and

Alaska-

andand wants to bebeaa part ofofeacheacheachcommunicommunicommuni-communi-

ty

¬-

ty. Most businessesbusines.eS' start for the same rearea-rea-

son

rea-

son

¬-

son . SomeoneSoml'QneSomlQne' is walking down the mainmain-

street

main-

streetstreet of their village saying to themselves ,

"there'stheres" ' got to be a way 1I can make monmon-mon-

ey

mon-

ey

¬-

ey and shllstillsblllivelive here" and an opportunityopportunity-
presents, presents itself . Maybe theytIley noticenotk boxesbonesbOxeS-

and

bones-

andand boxes of groceries coming offoffaa planeplane-

from

plane-

fromfrom Juneau , or get asked by a traveltravel-

agent
travel-

agentagent if they know of anyone who wants

to rent a room for three nights to somesome-

tourists

some-

touriststourists , or a'krgeakrgeaofargea4arge' company needs somesome-some-

one

some-

one

-¬-

one to provide coordination services for aa-
small

a-
smallsmall construction project . An opportuniopporhmi-opporhmiopportuni-opporhmi-
ty

opportuni-
ty

¬-

ty exists andandsomeonesomeone is going to taketake-

advantage

take-

advantageadvantageof thatopportunity..

Once in business , you have somesome-

options

some-

optionsoptions not open to someone whonvorkswhOoWorkswhOoWorks-

for

who worksworks-
forfor a salary.. First , you are your ownown-
boss

own-
bossboss .. That means you make the decideci-deci-

sions

deci-

sions

¬-

sions . Second , you have the ability toto-

adjust

to-

adjustadjust as the economyeconon\yecononyecononhecononychangesecononhchanges\ changes . Iflf thethe-
price

the-
priceprice of oil drops , the oil companies mustmust-
take

must-
taketake the loss . They don'tdontdon' t have the abilityability-

toto change industries overnight.. If youyo-
ur

you-
runrunrnrunnaa bed-and-breakfastbedandbreakfast- - that depends onon-
tourism

on-
tourismtourism and that industry goesgoeS into aa-

lump

a-

lumpslumplump, , you can take up the slack byvbybr'"""', ". ',

goinggoingafterafter the in-stateinstate- travelertrlveler, or thethe-

ttate

the-

statestatettate! employee on a TR ("traveltravel" requesfrequest""'

a travel voucher), or fishermenfishennen on theirtheir-

way

their-

wayway to their boats- or take advantageadvantage-
ofof the growing film industry in Alaska .

Another advantage of being in busibusi-¬-

-- - - - - -- - -

ness is that once the business is estabestab-estab-
lished

estab-

lished

-¬-

lished , it will have a life of its own . InIn-

other

In-

otherotherwordswonis , once your pattern of profprof-prof-

itability

prof-

itability

¬-

itability has beenestablished , the businessbusiness-

runs

business-

runsruns itself . While you have to keep "feedfeed"feed-"feed-

ing

"feed-

ing

" ¬-

ing the beast,," as theexpression goes , it isis-

profitable

is-

profitableprofitable . For example , if you sell flowflow-flow-

ers

flow-

ers

¬-

ers , you will developdevelopaa group of individuindividu-individu-
als

individu-
als

¬-

als who buy frequently,, like your productproduct-
and

product-
andand serviceSElV:ce ,, and appreciate having a locallocal-

florist

local-

floristflorist.. Over the years , theytheywillwill tell theirtheir-

friends

their-

friendsfriends who, in turn , will buy your flowflow-flow-

elS

flow-

ers

¬-

erselS . This is known as "developingdeveloping" a clienclien-clien-

tele

clien-

tele

¬-

tele .
" Your business will grow as long asas-

you

as-
youyou can continue to provide the samesame-

high

same-

highhigh qualityqualityofof service and products . ItIt-

might

It-

mightmight mean addingaddingemployeesemployees , buyingbuying-
flew

.

rtewI1'ewI1ewflew' refrigeratorsrejrigerators , purchasingpsingppurc lisingsing a deliverydelivery-

vehicle

delivery-

vehiclevehicle or-'ctJnimfttingor-ctJnimfttingororlt' ttillgttuig to a;long-termlongtermIong-tennIongtenn- carcar-carcar-

go

car-

go

¬-

go agreement with the local airlines . ThisThis-

is

This-

isis all part of "feedingfeeding" the beast.." But it isis-

profitable

is-

profitableprofitable and that, after all, is why youyou-
are

you-
areare in business !.


